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Tina L. Stark : Negotiating and Drafting Contract Boilerplate  before purchasing it in order to gage whether or not 
it would be worth my time, and all praised Negotiating and Drafting Contract Boilerplate: 

0 of 0 people found the following review helpful. Great for lawyers and non-lawyersBy rocknrickVery good layout 
and compilation of critical contract topics; very easy to read and understand, too. I purchased a bunch of different 
contract books (for lawyers and non-lawyers), and this is my favorite. I especially appreciated the CD attached to the 
back of this book -- with boilerplate language that can be used or customized for your own agreements.30 of 33 people 
found the following review helpful. Practical advice backed up by legal reasoningBy A CustomerThis book contains 
legal background and practical advice for drafting and negotiating many basic contract provisions, such as 
indemnification, limitations on remedies, and the like. The text is organized and laid out in an easy-to-use format, and 
the book comes with a CD that includes the template provisions.The next edition should include a chapter on 
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termination provisions3 of 5 people found the following review helpful. Go-To GuideBy MattI have been drafting 
contracts for more than twenty years, and this is as good a guide as i have ever seen. Very practical, very helpful.

This resource serves to educate lawyers and business professionals on how to draft the many types of boilerplate 
provisions, a legal term that refers to the standardized, one-size-fits-all provisions of a contract. Each chapter tackles 
one of 20 provisions and analyzes why it is important, the key legal and business issues raised, and how to draft the 
provision to suit a particular transaction. Such analysis not only helps readers better understand how to draft these 
provisions in their contracts, but also helps them better understand the other partys process.
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